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RHA FTA Fuel Card will
cut costs and increase
fuel management
eﬃciency
Members of FTA and the Road
Haulage Association now have
exclusive access to discounted
fuel through a new joint
fuel card from The Fuelcard
Company.
Operating on the Keyfuels
network which covers one in
five of all UK fuel stations, the
new RHA FTA Fuel Card can be
used at over 1,600 sites nationwide. Many of these sites oﬀer
dedicated HGV fast flow pumps
and a third have capacity for
HGVs up to 44 tonnes. Members
will receive a weekly fixed price
based on the bulk fuel market,
which could mean savings of
over £50,000 per year on the
national pump price.
In addition, users will have
access to The Fuelcard Company’s online fuel management
systems allowing them to keep
a careful eye on every penny
of fuel spent. Administration
is also significantly reduced,
with all transactions listed on
a single, VAT approved EU 6th
Directive compliant e-invoice,
meaning no more need for piles
of receipts and cash claims.
The Fuelcard Company’s
smartphone app means that
drivers can always find a fuel
station. In addition, the online
site locator www.rhafuel.co.uk/
www.ftafuel.co.uk gives the option to download fuel site info
straight to sat nav.
In addition, using the RHA
FTA Fuel Card means drivers do

not need to carry cash which,
in turn, reduces risk of loss
or theft. All cards are linked
specifically to the company,
driver or vehicle and zero liability protection is available as
an optional extra, so no hidden
costs usually associated with
lost or stolen fuel cards. The
card is free for the first year and
there is no contract to sign and
no cancellation fee.
FTA Chief Executive, Theo de
Pencier said “FTA realises how
important it is to its members
to reduce their fuel costs, and
is delighted to be able to bring
them the opportunity to do so
with the help of the RHA FTA
Fuel Card. Joining forces with
RHA means that we can pool our
resources and oﬀer members
excellent discounts and price
reductions.”
RHA Chief Executive, Geoﬀ
Dunning, said: “The RHA FTA
Fuel Card represents great value
for money. At a time when fuel
accounts for well over a third of
an operator’s costs, this is the
one card they can’t be without.
Managing fuel spend and fuel
use are key to the success of
any transport enterprise.”
■ Further details appear in this
month’s FTA in focus on page 26
■ Further information on the
RHA FTA Fuel Card, including
details on how to sign up, can
be found at www.ftafuel.co.uk
or www.rhafuel.co.uk and by
calling 01733 261131.

Lincoln
Security
locks in new
contract with
Route Monkey
A security solutions specialist is winning new business after
implementing Route Monkey’s fleet scheduling solutions.
Lincoln Security specialises in lock installation and maintenance, with clients including utility companies, local authorities, the NHS and the MoD. It was recently contracted to
undertake a major security upgrade project for Anglian Water, in
line with new regulations on water safety.
Route Monkey supplied software to help the firm manage
the contract. Scheduling eﬃciency is particularly important
to Lincoln Security, as the company does not outsource any
work; it is all carried out by its 12 engineers, using a fleet of VW
Transporters.
Lincoln had been employing two people to handle record keeping for clients, but recognised that a manual system would not
be suﬃcient to meet the needs of the Anglian Water contract,
covering some 25,000sq km.
Julie Frogatt, Installations and Finance Director for Lincoln Security, said: “It is the biggest geographical area we have covered
and 5,500 sites was pretty daunting. But once we had Route
Monkey on board they gave us the confidence that they could
help us meet this challenge. It helped us win the job and it’s
helped us manage the job.”
Lincoln uses Route Monkey’s scheduling, middleware and mobile technologies in order to give a complete workflow protocol
in real-time.
“Route Monkey is very forward thinking,” said Julie. “It has
worked hard to understand our needs and suggest solutions. It
has been a great investment for us because we simply couldn’t
have managed this contract as eﬀectively without it.
“As well as the administrative savings, we have saved mileage
and a lot of man hours in the oﬃce and on site.”
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